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2-YEAR FULLTIME MANAGEMENT PROGRAM




ABOUT FOSTIIMA

At FOSTIIMA we provide an IIM atmosphere and excellent carcer opportunities to those who have not
made it to the ITMs.

More than 65% of corporate India is headed by IIM / ITT alumni. FOSTIIMA uses its PAN IIM-1IT
alumni network for placement of these students in various companies at attractive packages
commensurate with their talent and as per their specialization.
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Dr. Ashish Nanda
Former Director lIM-A Mr. Ravl Uppal Mr. Sanjeev Bikhchandani
at FOSTIIMA Campus to meet MD, Jindal Group CED, Naukrl.com
Delhi Based IIM-A Alumni ot FOSTIIMA AL FASTHMA




FOSTIIMA
STRENGTHS

FOSTIIMA Business School provides enabling support and the culrure
of learning which values teamwork, vision, creativity and discipline. An
extraordinary framework is provided for achieving mission critical objectives. =
FOSTIIMA Business School offers a plattorm for a highly interactive and experiential envuanmen
Through the FOSTTIMA program, students are enabled to interact with many industry veterans with
ss-functional and cross industry experience.




ACTIVITIES AT FOSTIIMA

While we endeavour to make classroom learning an enjoyable experience for the
students, outside the classroom too, FOSTIIMA is packed with indoor and outdeor,
non-academic co-curricular activities which are stimulating for the students whilst
being full of thrills and excitement.
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Our annual festival is held each year during the festive Diwali season. The Program
draws on the talents of the students to give a unique insight into the contemporary

life and culture of our youth. The event is carefully and conscientiously organizcd by
the students of the Cultural Committee. The performances are followed by dinner

FOSTIIMA students also participate in Airtel Delhi Half Marathon every year.
Flag hosting on Independence Day, singing of National Anthem, Teacher’s Day
celebrations are organized every year and all students, entire staff and management
participate in the functions with reverence and respect.



ELIGIBILITY & ADMISSION PROCESS

Application Form can be downloaded from our website: www.fostiima.org by paying Rs. 1,000/- online
towards Application Processing Fee. Alternatively students can contact us for the Admission Form by

payment of Application Fee of Rs. 1,000/- in cash or by Demand Draft or through direct bank transfer
to our bank account.

- Applications Form duly filled in CAPITALS.

Photocopies of transcripts (certificates & mark sheets at graduacdion & school level)
- Passport size photograph pasted at the designated spots on the Form.

Photocopies of CAT/XAT/ MAT/CMAT score sheet

FOSTIIMA's 2-Year Full Time PGDM Program is designed for those students who have completed

their graduation or an equivalent degree in any discipline recognized by the UGC and eligible for
further post graduate scudies.

Cut-off levels for admission calls are likely to be above 50% marks in graduation and a CAT or XAT
score above 50 percentile or MAT & CMAT score minimum 70 percentile.

Applicants who have not appeared in any of the Aptitude Tests will be required to appear in our FEAT
(FOSTIIMA Eligibility & Aptitude Test), an online apritude test conducted by FOSTIIMA.




DOMESTIC TRIP

Every year the students go to a TEAM BUILDING CAMP in an exotic location in the Himalayas, in
the state of Uttrakhand. The camp is set up in a multi facility area. Small groups are sent our in batches
in order to achieve maximum learning.

The students are also encouraged to live in an Eco-friendly way and reduce their Carbon footprint. The
camp is organized and managed by [IMA Alumnus Samir Bhatia, a reputed international trainer. Oveg
the years students have been to Manali, Jim Corbett National Park, Rishikesh, etc.




INTERNATIONAL TRIP

International Departures

The main purpose of this activity is to enhance creativity of the experiential pedagogy to fortify the
“learning outcomes”, at a suitably selected location either in the Middle East or Far East. The multi
purpose program structuring accommodates cross-cultural, heritage, visual, fun and constructive
relationship building across borders to facilitate internationalization of Indian business. Last year

students were taken ro Dubai.
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List of Courses in First Year

S SOMOsTE

International Business Concepts
Probability & Sratistics

Markering Management — |

Accounting for Managers & Financial
Reporting

Technology & Operations Management
Computer Applications in Management
Business, Government & International
Economy

Micro Economics

Legal Aspects of Business — |
Understanding People & Organization
Written Analysis & Business
Communication

Personality Development & Communication

Second Semester

Advanced Excel

Decision Science

Financial Management
Human Capital Management
Marketing Research

Legal Aspects of Business — 11
Maero Economics
Management Accounting
Marketing Management - 11
Sales & Distriburion
Strategic Management
Supply Chain Management
International Marketing Management

Business Analytics

Predlctlve Analytles

List of Courses in Second Year
Third Semester

Core Subjects
B Perspective in Banking & Insurance
® Financial Services Management
® Digiral Marketing
® Management Information Systems

L Strategic Management — [T

® Personality Development &
Communication Skills — I11

® Quantitative & Logical Skills — I11
Marketing Subjects

® [ntegrated Marketing
Communication

8 Product & Brand Management

® Business Marketing 8 Sales

® Rural Marketing

® Customer Relationship
Management

® Neuroscience & Consumer
Behavior

® Retail Management

® Services Marketing
Finance Subjects

® Futures, Options & Derivatives

® Indian Capital Market & Financial
System

® Mergers, Acquisitions & Corporate
Restructuring
HRM Subjects

= Talent Acquisition

= Industrial Relations & Labour Laws

® Training & Development

= Performance & Talent Managent

® Human Capital Management — I

® Compensation Management

® Managing Interpersonal Skills &
Group Dynamics

® | cadership, Power & Control
Operations Management
Subjects

= Total Qualiry Management

® Six Sigma & BPR

® Services Operations Management

= Predictive Analyrics

B Business Analytics, Python & R-

= [nternational Financial Management Language

® Project Financing & Management
® Security Analysis & Portfolio
Management

® | ogistics Management
® Enterprise Resource Planning

Fourth Semester

Core Subjects

mManagement of Technology,
Innovation & Change

B Corporate Social Responsibility &
Business Ethics

sThe Enrreprencur Manager

BE-Business Management

=Quantitative & Logical Skills — TV
Marketing Subjects

uStrategic Marketing Management

mDissertation - Marketing

Six Sigma Green Belt

Finance Subjects
= Strategic Financial Management
B Disserration - Finance
HRM Subjects
m Strategic Human Capital
Management
® Dissertation - HRM
Operations Management
Subjects
® Strategic Operations Management
® Dissertation - Operations

Digital Marketing




FEE STRUCTURE

7,25,000/-

4,00,000/-
3,25,000/-

1st YEAR FEE

{Including Registration Fee)

(Payable within 7 days of Offer Letter)
{(Payable within 30 days of Registration)
{Payable on or before 16.08.2019)

2nd YEAR FEE

(Payable on or before 15.02.2020 )
(Payable onor before 15.06.2020 )
(Payable onor before 16.08.2020 )

SCHOLARSHIPS & EDUCATIONAL TRIPS

® A limited number of scholarships of up to Rs. 50,000/- are available (criteria based) for exceptionally
meritorious students.

® [ncluded in the fee is a program of Team Building and Leadership Camp at an exotic location in the
Himalayas.

@ Also included in the fee is an International Exposure 8 Educational Trip of four to five days for exposure
and interaction with the students and faculty of a university or a college in the Middle East or Far East. All
students are advised to get their passport, if they do not hold one already.

@ All Books, Study Material and a compact light-weight personal laptop computer is provided by the college
to every student.
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Gulf Seafood LLC Midland Group NTS LLC Commercial Bank of Dubai
CTC: Rs.32.73 Lacs CTC: Rs.18.48 Lacs CTC: Rs.15.59 Lacs CTC: Rs.14.53 Lacs

Ujjivan Finance Citibank Axis Bank Kotak Mahindra Bank
CTC: Rs.9.00 Lacs CTC: Rs.8.50 Lacs CTC: Rs.8.00 Lacs CTC: Rs.7.00 Lacs

ICICI Bank Naukri.com TATA Capital
CTC: Rs.6.50 Lacs CTC: Rs.6.50 Lacs CTC: Rs. 6.50 Lacs (CTC: Rs.6.50 Lacs

SKS Micro Finace EY OYO ROOMS Safexpress
CTC:Rs.6.05Lacs  CTC: Rs.6.00 Lacs CTC: Rs.6.00 Lacs CTC: Rs.6.00 Lacs
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distance from Dwarka Sector 9 i . ABP NEWS
metro station. National Education Awards 2017 (8th Edition)

...“Institution with the best Faculty”...
ASSOCHAM

... Top Business School in India for Campus Placements...
Open - CforeSurvey -www.openthemagazine.com

..0th amongst Top B- Schools in North India...
BhaskarLakshya.

... Top of the mind” Business School in Delhi-NCR...
www.mailtoday.in/bschoolsurvey/

Mr. TL Palani Kumar Mr. Sunil Kala Mr. Anll Somanl Mr. Jalthirth Rao Mr. Rajesh Haura Mr. Kamal Sharma Mr. Dhruv Prakash
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Plot No HAF-] Sector -09 Dwarka, New Delhl PIN 1 10077
Ph:01146126000(30 Lines), 9891844585, 7042790197 | www.fostiima.org | enquiries@fostiima.org




